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Item 7.01. Regulation FD Disclosure.

Furnished as Exhibit 99.1 hereto and incorporated by reference into this Item 7.01 is an investor presentation that will be used by Greenlane Holdings, Inc. (the
“Company”) at the AGP Virtual Fall Cannabis Conference on October 5, 2021. The presentation was made available on the Company’s website on October 5, 2021.

Investors and others should note that the Company may announce material information using press releases, presentation materials, public conference calls, webcasts
and the “Investors” section of the Company’s website, which is accessible at www.gnln.com. In the future, the Company intends to continue to use these distribution channels
to distribute material and other information about the Company and to communicate important information about the Company, key personnel, corporate initiatives, regulatory
updates and other matters. In the future, the Company intends to post copies of presentation materials solely on the Company’s website rather than furnishing such materials on
a Current Report on Form 8-K. The Company encourages investors, the media, tenants, business partners and others interested in the Company to review the information on the
Company’s website. Users may automatically receive email alerts and other information about the Company when enrolling an email address by visiting the “Email Alerts”
page of the “Investors Resources” section of the Company’s website. While not all of the information posted on the Company’s website is or will be of a material nature, some
of the information posted to the Company’s website may be deemed material. Information on the Company’s website is not incorporated by reference in this Current Report on
Form 8-K and does not constitute a part of this Current Report on Form 8-K.

The information in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of
1934, as amended (the “Exchange Act”), or otherwise subject to liabilities under that section, and shall not be deemed to be incorporated by reference into the filings of the
Company under the Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act, regardless of any general incorporation language in such filings. This
Current Report will not be deemed an admission as to the materiality of any information of the information in this Item 7.01, including Exhibit 99.1.

Item 9.01. Financial Statements and Exhibits.

(d) Exhibits

Exhibit No. Description

99.1 Greenlane Holdings, Inc. Investor Presentation dated October 5, 2021.

104 Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101)



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

GREENLANE HOLDINGS, INC.

Dated: October 5, 2021 By: /s/ William Mote
William Mote
Chief Financial Officer
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GREENLANE DISCLAIMER NASDAQ: GNLN

CAUTIOMARY STATEMENT REGARDING FORWARD-LODKIMG STATEMENTS

This presentation contains, and oral statements made by representatives of Greendane Holdings, Inc. [the "Company®] in connecton with this presentation may contain, forward-looking
staternents that are based on current expectations, forecasts and projections, including (but not Imited to]: capital market conditions, the current and future perfformance of the Company’s
business; the Company’s Llong-term financial targets: growth in demand for the Company's products; growth in the market for cannabes, nicetine and hemp-derived CBD accessonies: the
Company"s marketing and commerncializaton efforts: and the Compamy’s financial cutlook and expectatons. Forward-looking statements should not be read as a guarantee of fubere performance
or results and will not necessanty be accurate indications of the times at, or by which, such performance or results will be achieved. Forward-laoking information is based on information available
att the time and/or management™s good faith belief with respect to future events, and 5 subject to nsks and uncertainties, some or all of which are not predictable or within the control of the
Company, that could cause actual performance or results o differ materially from those expressed in the foreard-looking statements.

Forward-looking statements speak only as of the date the statements are made. The Company assumes no obligation to update forward-looking statements to reflect actual results, changes in
assumptons or changes m other factors affecting forwand-looking information. IF the Company does update one or more forward-looking statements, no inference should be drawn that the
Compainy will make additional updates with respect thereto or with respect to other foraard-looking statements. Factors that could cause results to differ include those set forth in the sections
captioned and "Cautionary Mote Regarding Forward-Looking Statements" i the Company's Cuarterly Feport on Form 10-0 for the quarter ended June 30, 2021 (the "Form 10-07] and “Risk
Factors™ in Exhibit 99.1 to the Form 10-00

This presentation information includes non-GAAP financial measures such as Adgusted EBITOA and Adpested EBTDA Margin. Non-GAAP financial measures should be considered only as
supplemental to, and not &s superior to, inancial measures prepared inaccordance with GAAP. Other companies may use similarly tited non-GAAP financial measures that are caloulated
differently from the way the Company calculates such non-GAAP financial measures. Accordingly, the Company’s non-GAAP iinandal measures may not be comparable to semilar measures used
by other companies. We caution investors not to place undee reliance on such non-GAAP measures, but instead to consider them together wath the most directly comparable GAAP measure.
MNon-GAAP financial measures have lmitations as analytical tools, and should not be considered in solation, or as a substitute for the Company's results as reported under GAAP. A reconciliztion
of non-GAAP measures o the most directly comparable financial measase prepared in accordance with GAAP is included inthe section captioned "Management's Discussion and Analyses of
Financial Condition and Results of Operations -Mon-GAAP Financial Measure -Adjusted EBITDA” in the Form 10-0Q.




GREENLANE

THE LEADING GLOBAL
PLATFORM FOR THE
DEVELOPMENT &
DISTRIBUTION OF
PREMIUM CANNABIS
ACCESSORIES &
LIFESIESEPRODUCTS

WHO WE ARE

16+ 8

TEARS OF CANNABIS DWHED_ AWARD-WINNING.
DPERATING EXPERIENCE DIRECT-TO-COMSUMER ERAMOS

200+ 50+

ARTICLES OF IMTELLECTUAL STHOME BZE PARTHERSHIPS

FROPERTT WITH A STROMG WITH WARIOUS ICONIE BRANDS
INHOVATION PIFELINE

MASDAQ: GNLN

8,000+

RETAIL DOORS GLOBALLY_ INCLUOING
MAIOR U5 M50 & SHMDKE SHOFS

A

COMTIMENTS SERVED, WITH BILLIHHS OF

UNITS 5000 ACROSS THE GLOBAL INDUSTHY




GREEMLANE OUR MISSION & VISION NASDAQ: GHNLN

OUR MISSION

WE EXIST TO ELEVATE ALL ELEMENTS
OF THE CONSUMPTION EXPERIENCE

OUR VISION

AWORLD WHERE HUMARNITY IS FREE
TO ENJOY MOTHER NATURE'S MAGIC




GREENLANE A GLOBAL PURVEYOR OF BEST-IN-CLASS PRODUCTS NASDAQ: GNLN
GREEMLANE OFFERS A COMPREHENSIVE ASSORTMENT OF PRODUCTS OFFERING BROAD
CISTRIBUTION FOR BRANDS & ACTING AS A ONE STOP SHOP FOR BOTH B2 & BIC:

PARTS & CUSTOMIZED VAPORIZERS & PAPERS EMERGY & NATURAL
ACCESS0RIES PACKAGIMG COMPONENTS & WRAPS FRODUCTS

HEMP TOOLS & GRINDERS FUNCTIOMAL
CED APPLIANCES & STORAGE GLASS




GREEMLANE GREENLANE BRANDS NASDAQ: GNLN

OUR PORTFOLIO OF OWNED BRANDS REPRESENT HIGHER GROWTH REVENUE
STREAMS WITH HIGHER GROSS MARGINS, TYPICALLY IN THE RANGE OF 35%
10 &%

TM+

SOCIAL METILA FOLLDWERS®

pollen gear

THARLET NATURAL SOCIAL MEINA CHARMELS ENCOHPASS HOTH BRARCHES OF THE ERAND &




BREENLANE PARTNERSHIPS WITH AWARD-WINNING BRANDS

A PIONEER IN THE CANMNABIS SPACE. GREENLAME 15 THE FARTMER
OF CHOICE FOR MANY OF THE INDUSTRY'S LEADING BRANDS

ﬁ, SANTA CRLZ
STORZ & BICKEL EtENEtEcn

-

3M+

TOTAL FILLOWERS
COMEIHED TP 20
ERANI PARTRERSHIPS.

DAVINCI

NASDAQ: GNLN



GREENLANE TRUSTED ALLY TO SOME OF THE LARGEST U.5. M50s NASDAQD: GNLN

In 20201, Greenlane has serviced 22 of the top 25 cannabis OUARTERLY U.S. CANMNABIS SALES?
operators reporting in U.5. Dollars listed on The Mew Cannabis 15M)
Ventures Public Cannabis Company Revenue Tracker! TOP 10 MS0s BY MARKET

Greenlane has sirategically positioned itself as a one-stop
shop for the largest M50s in the L.5. cannabis market for their
premium consumption accessores and lifestyle product needs,

2641
CAPITALIZATION 2,508
2,242
2172
including customized packaging 1,970
Major players continue 1o look for high quality service providers el
as consolidation increases and new siate Markers open 1,554
Opportunity to sell higher margin Greenlane-owned branded 1268
products o M50s
1.07%
| I
: g &09
; 524 I I
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Gouroe: FaciSe as of Sepember I8, 2071 HBa
iy, Ayr Wellsess inc, Ascend Wellness

e 017 Bor the hed lowing campanies: Curadeal Heddings, Inc., Breem Themb [sdusories inc, Cresco Labs, Inc., Trubleve Cannabis Cerp., Verans Ho
nisngs, Colsmbia Care IAC., Harvest Healil & Recreasion, Inc, and Jesid Heddings Inc




BREENLANE ADDING VALUE THROUGH EVERY STEP OF THE PRODUCT LIFECYCLE NASDAQ: GNLN

PRODUCT DEVELOPMENT CUSTOMER SERVICE

B0-TO-MARKET STRATERY SUPPLY CHAIN MANAGEMENT

SALES & MARKETING SUPPORT DIRECT ACCESS TO RETAIL OUTLETS

DIRECT-TO-CONSUMER FULFILLMENT DISTRIBUTION

L UEUTICR | T ES. ROOVE KM AEROSPACED M @ =W  evce Me&
w hmﬂ AGICAL @ # KUSHCO ¥ REVELRY % crovcious?  DAVINC| U FIREFLY
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GREEMLANE

STRATEGICALLY POSITIONED THROUGHOUT THE VALUE CHAIN

HASDAQ: GHNLN

g G

PRODUCT PACKABING,
LABELS, & SUPPLIES

«Industry leader in child-resistant stock, or
custom child-resisam packaging

= Suppoming large & small operators with
comgliant labels, processing supplies,
energy products and equipment financing

= Customization capabiliy based in USA

8 o

-

= Distribution pannerships wih leading
vape brands spanming a varety of
leading rechnologees

=1 of & exclusive U5, distriburors of
CCELL®

VAPORIZATION HARDWARE
& TECHMOLODGY

T =

()

CONSUMPTION
PRODUCTS

- Grinders, water pipes, rolling
papers, & more

= Exclusive distributor of house
brand VIBES rolling papers, in
partnership with Gilbert “Bermer™
Milam Jr.

= Exclusive distributor of Higher

‘\‘_ Standards brand

~

i

2

A

RETAIL & G0 TO
MARKET EXECUTION

= GNLN Swdio: including design,
marketing, distribution, & strategy
development

= Greenlane distribution execution,
& full-senvice warehouse & supply
chain capability

~

>

[

&

(@

BRANDS

@%

MANUFACTURERS

/J\

)

¥

CULTIVATION

ST

CONSUMERS

2

RETAILERS

|
&[ﬁ

DISTRIBUTION




GREENLANE 100+ CUSTOM PRODUCT & PACKAGING CUSTOMERS NASDAQ: GNLN




BREENLANE GROWTH STRATEGY NASDAQ: GNLW

L
B>
oo B
oooo

GROW SCALE, SCOPE, BUILD PROPRIETARY PORTFOLID CREATE URNIQUE USER IMPROVE & EXPAND
& EFFICIENCY OF OUR OF GREENLANKE BERANDS & KEY EXPERIEMCE & EXPAND INTERMATIONAL
BUSINESS BRAND PARTHMERSHIPS DIRECT-TO-CONSUMER REACH DPERATIDNS




GREENLANE

FOCUS ON

ORGANIC GROWTH

« Dpuimizing assonment of products
enable cross-selling and meet
Customer needs

= Upgrading customer service
approach 1o support the broader
CUSLOMET EXpenience

- InCreasing penetranion rates, in
1erms of bath number of customers
and shelf space per customar

= Target high lifetime value consumers

-

GROWTH STRATEGY: 01

EXPAND DUR MARKET SHARE AND PRODUCT OFFERING
THROUGH STRONG CUSTOMERS AND SUPPLIER RELATIONSHIPS
SUPPORTED BY BEST-IN-CLASS OPERATIONS

EXPAND HIGHER MARGIN
REVEMUE OPPORTUNITIES

Growing higher margin
revenue with focus on
Greenlane owned brands

Reduced proportion of
revenues derived from lower-
margin rnicotine producs o
below 1%

REEVALUATE COST
STRUCTURE TO DRIVE
EFFICIENCIES

= Sareamlined and
consolidated distriburion
ceners from 7w b,
enhancing aummation &
efficiencies

- Performed a strategic
review of workforce

- Reduced Morth American
staff by 31%

=

=

MASDAQ: GNLN

EXPAND THE GNLN PLATFORM

& STRATEGIC ACQUISITIONS

= Pursuing opporundies fior
channel expansion and digital
solutions

= Evaluanng a robust pipeline of
ME&A opporuniies

e




GREENLAMNE

TRANSFORMATIVE MERGER

MASDAQ: GNLN

TRAMSFORMATIVE MERGER ESTABLISHES STRONG PLATFORM FOR ORGANIC GROWTH. GREENLANE IS WELL-POSITIONED
TO CAPITALIZE OM ATTRACTIVE MARKET OPPORTUNITIES AS THE IMDUSTRY COMTINUES TO EVOLVE.

= Complememary portfolio of brands, products, & services offer significant cross-selling opportunities

- Merger generates improved margins & implements meaningful synergies

= Enhanced portfolio depth & imnovation pipeline delivers value 1o customers & consumers

= Established platform is poised 1o capitalize on industry tailwinds

= Products sold i over 8000 retal
doors globally, including LS.
M50 and smoke shop channels

= fAccess to millions of customers
in B2C channel

= More than 200 articles of 1P

N 3

WELL-POSITIDNED ACROSS

THE ENTIRE VALUE CHAIN

cgreenlor‘ue

SYNERGIES ACCELERATE
PROFITABILITY

#{ KUSHCO

EXPERIENCED
INDUSTRY LEADERS

s

= KushCo's deep U.5. M50 and

Canadian LP upstream
customer relationships coupled
with Greenlanc's downstream
focus and Greenlane owned
bramds enable significant
growth opportunities and ability
to deliver additonal value o

cusiomers

5.

- Estimated $15-520 million of pre-
tax annual run-rate cost synergies
achsevable within 24 months

- Expanded opportunity for revenue
synergies through cross-selling of
highly complementary offering of

= Combined company leadership
team has 26 years of operating
history in the ancillary cannabis
imvdustry

= The Greenlane team is 275
employees strong

brands, products & seraces

N




NASDAQ: GNLN

26 YEARS OF INDUSTRY EXPERIENCE

GREEMLANE
ﬂullz;'r?nu OF POLLEN
FEB 2018
FORMED VIBES | GEAR p pollen
JOINT
APR 2019
ek COMPLETED 5110M NASDAQ IPO

SEP 2019
EXPANSION INTO EUROPE

ES
WITH CONSCIOUS

DEC 2005
GREENLANE FOUNDED 2013
EXPANSION INTO
CANADA
O WHOLESALE
SEP 2021
L COMPLETED
7 ERGER
ACOUIRED
ESTABLISHED
VAPEWORLD.COM VAPORNATION.COM ‘?] reenlane
FEB 2017 =
ENTERED VAPE
MARKET WITH
ACOUISITION OF CMP e
ANNOUNCED TRANSFORMATIVE MERGER

" &
‘ KUSHCO WELLNESS
ACQUISITION OF EYCE BACE

JAN 2018
BECAME AUTHORIZED CCELL

JAN 2016 PARTMER
COMMENCED TRADING ON THE
OTCOX UNDER THE SYMBOL

“KSHB"

DEC 2010
KUSHCO FOUNDED

15




GREEMLANE

A DISCIPLINED APPROACH TO VALUE-ENHANCING STRATEGIC ACQUISITIONS

AS THE INDUSTRY CONTINUES TO SEE CONSOLIDATION, GREENLANE REMAINS AT THE
FOREFROMNT WITH A STRONG BALAMCE SHEET AND DISCIPLINED APPROACH TO ACQUISITIONS.

ACOUISITION CRITERIA
- Margin Accretion

- Formifies Global Position
- Additional Product Categories

COMPLETED ACQUISITIONS

- Market Share Growth & Enhanced Product Porfolio
- Disciplined Operarors & Culiral Alignment

pollen gear

MASDAQ: GNLN

VaporNation.com [CONscLs

-C A DREEMLANE COMPANY LOGIETICE: WHILESME EHCE
DATE February #1E Tty #1% Ooinber 7119 March 71
DESCRIPTION Mzt Largest Vapor & ACCessory Catilomia Hased Designer o Child Leading European WHDiesdler & REIMEr — yyey: | earing Brand of

Whaolesaler & E-Commerce Player

Bolsiered E-Commerce & Fulidimem

RATIONALE Capabilmies & Added % Dsrbunon Cenier

Increased Sales by Ineroducing
Producs (rom Our Exsing Pormiolio
Cusiomers ol Vaporaion

FINANCIAL IMPACT

RESIEIM PACKAgING & SI0Fa0e Soluons

Expanded Cur Porlolio of
Propresary House Hrands

Imgirved Margins by Verically
Imegraung Our Supply &
Packagng Segment

0l COmSUm paion ADCESSOnes, VApners
& Duher Fremium Producs

Silicone Smoking Produas

Immedizae Fxpansion
Furopean Markes

Expanded Our Ponialio of
Propriesary Cwned Brards

Increased BA & BIC Sales
e ACCret e 1 Gross Margm

mmediarely Accreave in
Revenle & Lammgs




GREENLANE GROWTH STRATEGY: 02 NASDAQ: GNLN

BUILD PROPRIETARY PORTFOLIO OF GREENLANE BRANDS & KEY BRAND PARTNERSHIPS

% 3 |’ _“-‘

LUXURY MEETS SYMBIOTIC REWRITING
CANNABIS RELATIONSHIPS THE RULES

As a global house of With a 340-degree industry Expand offering and Curate Greenlane Brands Leverage unparalleled
brands, we embody elite view and award-winning develop strong portfolio through a thoughtful access 10 shelf space
craftsmanship, expertise, Greenlane representation in all methodology bolstering 10 quickly scale and
rechnological innovation, drives innovation in the product caregories for margin profile, customer drive margins.

and novel experiences. brand landscape. our customer base. loyalty, and differentiation.




GREEMLANE GROWTH STRATEGY: 03 NASDAQ: BNLN

CREATE ELEVATED OMNICHANNEL EXPERIENCES ACROSS OUR BRANDS

+110%

E-COMMERCE SALES

2019 T0 2020

THROUGH 2021 & HEADING INTO 2022,
MOMENTUM HAS CONTINUED WITH
STRONG DEMAND FOR B2C

E-COMMERCE: With Yapor.com, we drive critical mass with users 1o RETAIL: Through our Higher Standards retail locations we can keep a pulse on
rationalize a unique, offline marketing sirategy to reach cannabis the marker and customers, informing our strateqy for the most effective store
consumers. Paised 1o become the leading e-commerce destnation for merchandising. Groundbreaking swores in both Mew York City's Chelsea Marker,

cannabis connoisseurs in the Unived States, Canada, Europe, and beyond. Malibu, California & Barcelona, Spain through our partnership with Cookies.  qg




GREENLAMNE

NEW LEADERSHIP
WITHIN THE
INTERNATIONAL
BUSINESS SEGMENTS

GROWTH STRATEGY: 04

IMPROVE & EXPAND GLOBAL PLATFORM

UPGRADE GLOBAL
PLATFORM FOR
BEST-IN-CLASS

DIGITAL CUSTOMER
EXPERIENCES

NASDAQ: GNLN

GREENLANE IS THE
AMBASSADOR OF

“AMERICAN CANNABIS

CULTURE" IN EUROPE



BREENLANE STRONG TRACK RECORD! NASDAQ: GNLN

$133.0M 45% 720 bps

it YOY REYEMUE GROWTH FOR YOY ADJUSTED GROSS MARGIN®
RECORD CORE BUSINESS REVENUE [non-nicoting) GREENLANE BRAND PROOUCTS? IMPROVEMENT

COMpArison 1o raing 12 momhs esding June 30, 3000




REEENIAHE FINANCIAL HIGHLIGHTS btk

:."T_;.:;l ul‘tr]:Enme NOTED 0z 2021 02 2020 FY 2020 FY 2019
MET SALES $34.7 $324 £128.3 §185.0
SALES OF GREENLANE BRANDS $20 $55 $27.2 §18.6
GROSS PROFIT 578 548 $228 $31.1
BROSS MARGIN 22.4% 21.0% 16.5% 16.8%
GEA 571 564 $35.3 $23.4
ADJUSTED EBITDA 537 -54.3 F24.4 F13.4
CASH $11.6 $30.4 $30.4 $47.8

|




GREENLANE

EXPERIENCED LEADERSHIP TEAM

NICK KOVACEVICH CHIEF EXECUTIVE OFFICER
Directs and oversees day-to-day operations, execution
of all business relations, strategy and vision of
Greenlane, track record of launching vanious
profitable companies, including KushCo Holdings

AARON LOCASCIO pRESIDENT
Co-founded and significantly scaled Greenlane before
taking the company public in 2019, strong

opr | backg d in vag products

BILL MOTE CHIEF FINANCIAL OFFICER

25+ years of experience, including CFO expenence at
Basic Fun, Summer Infant [Nasdag-SUMR) and the
Poarch Band of Creek Indians, among other semior
finance roles

RODRIGO DE OLIVEIRA CHIEF DPERATING DFFICER

20+ years of supply chain experience with Oakley, GE,
Brightstar, Neke and KushCo Holdings

ADAM SCHOENFELD cHIEF STRATEGY OFFICER
Co-founded Greenlane, played integral role in the adoption and
success of numerous vaporizer brands, now household names

RHIANA BARR CHIEF PEOPLE OFFICER
15+ years of experience in HR with Cetera Financial Group,
Clearwater Paper and Nestle USA

DOUG FISCHER GENERAL COUNSEL

Corporate, regulatory and litigation attorney with
expenence as Chief Legal Officer of Nabonal Association
of Cannabis Businesses and at Cadwalader, Wickersham
& Taft LLP

NASDAQ: GNLN



GREENLANE INVESTMENT HIGHLIGHTS NASDAQ: GNLN

HISTORY, TRACK RECORD, & BRAND
= 15-year operating history with strong customer relationships with nearly every major U5, & Canadian cannabis operator
= Greenlane brand widely recognized as the trusted provider of ancillary products & services to industry leaders & consolidators available in over 8,000 global locations

LONG TERM RELATIONSHIPS WITH INDUSTRY LEADERS

= Deep U5, M50 and Canadian LP customer relationships combined with Greenlane owned brands drive significant value for customers

= Customer concentration focused on engaging top operators as measured by track record, scale, and vertically integrated operations, and continued emphasis on
deppening existing customer relationships o wnlock additional opportunites across supply chain

LEADING POSITION IN HIGH GROWTH CATEGORIES
= Global house of brands and industry leader in premium cannabis accessones, child-resistant and fully customizable packamng, and specialty vaporization products with
= Strong innovation pipeline, including 200+ articles of IP issued or pending, and competitive niche in solvents and nateral products essential to production of concentrates

STROMG & VERSATILE LEADERSHIP
= Expenienced Leadership team brings together more than 26 years of combined cannabis operations history
= Management comprised of veterans in operational execution at scale for magor global brands mcluding HP, Nike, and GE

STRATEGIC POSITION SUPPORTS CONTINUED GROWTH
= Healthy balance sheet and strategec acoess to the public markets through Masdag listing provides contineed acoess to capital and institutional imvestment
- Strong track record of executing MEA strategy to support further development of the Greendane platform with developing pipeline of global opportunities




APPENDIX




GREEMLAME SHARES OVERYIEW NASDAL: GNLN

"5;:-:? The Greenlane Ecosystem
TICKER NASDAQ: GNLN 2
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GREENLANE HISTORICAL INCOME STATEMENT NASDAQ: GNLN
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BREENLANE ADJUSTED EBITDA RECONCILIATION NASDAQ: GNLN

THE RECOMCILIATION OF OUR MET LOSS TO ADJUSTED EBITDA
FOR EACH OF THE PERIODS INDICATED 15 AS FOLLOWS-:
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BGREENLANE SHARE COUNT DETAIL NASDAQ: GNLN

THE FOLLOWING TABLE SETS BOTH THE ECONOMIC & VOTING
INTERESTS OF OUR COMMON STOCK HOLDERS AS OF JUNE 30, 2021:

y N

|
Clans A& Shares (o Ecanamic Owmrrhip is the Voding lnbrrest in Eranormic Intriel
Claw of Commen Slack (awnrrbip) Tatal Shames wenverted) T Chprrating Company ™ dirrenlane ' Crrwenlame ™
Class A 16,942 208 16,942,808 6% 18.9% 100.0 %
Class B 2436,257 2436257 31% 7% —%
Class C 70,201,343 23,433,781 .7 % T84 % — %
Total BO,6E0,408 41812846 1000 %5 100.0 % 100.0 %%

[1] Fiepresenis e ol UmSer of CESTINKING Shares for each class of comimon Sock s of fone 31, 2001,
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| Fiepresenis the indirec. eoonomic ieeres: inihe Dperong Compsiny ihoogh the hiders” mwiessaip of comimeon sock.
|} Fep thee gy re g in v throasgihe holders” swnership ofl common sinck. Each shore of Cloess A oomimon sock, s B common siock s Claess I omnenon ok

ennles ns holdes 1o one wie per share on all meners submesed 00 vee of o aockholders. 28
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GREENLANE

BOARD OF DIRECTORS
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DONALD HUNTER DALLAS IMBIMBO
INDEPENDENT DIRECTOR
Member ol the Audn Commines,

INDEPEMDENT DIRECTOR
Member i the Compensanon

RICHARD TANEY
INDEPENDENT DIRECTOR
Chair of the Mommaing &
COrporate Governance
Commares COmmies

Memiber o the Audin Comirines,
Char ol 1he: COmpeTEation Comimmes,

MemBEr O e MHmInaInG & COrporae

CANETEnCe CHmmies

NICK KOVACEYICH AARON LOCASCIO
DIRECTOR DIRECTOR

MASDAQ: GNLN

JEFF UTTZ
INDEPENDENT DIRECTOR
Chalr of the Al Commes,

Memiter o (he Compansaion Comimnes,

MEmRer of [he NOMINaNnG & Corporae

GOvETancE COmmiles

ADAM SCHOENFELD
DIRECTOR




GREENMLANE MASDAQ: GNLN

THANK YOU!

INVESTOR CONTACT: NAJIM MOSTAMAND, CFA
INVESTOR RELATIONS IRAGREENLANE COM




